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“Salesperson at dealership” is the number one source of information for Large
Pickup customers (60%*)

The new Ram 1500 product and pricing plans have been designed to easily
communicate the great value that the 2009 Ram has to offer.

Easy, consistent steps with huge value built in

* Five key prices and you
can price any model.
(something the competition
can’t match)

» Best prices on key content
and options will help sell
more Rams.

*SLT, SPORT and
LARAMIE equipment is
consistent across cab
styles.

* Source: Maritz 2008

SPORT

SLT

ST

Quad Cab 4x4

= B.7L HEMIVWT

= 20" chrome clad wheels, fog lamps
= heated, leather seats (pwr driver)

= MyGIG non-nav., lower 2-fone paint

= 20" chrome clad wheels, dual exhaust,
= Cioih bucket eats, Tog lamps

= BC rear bumper, BC front fascla

= LWSW w. audio canirals, light group

- 17" auminum wheels
= 4020040 cloth seat, remote keyless

umpers, BC front fascia

- bright bumpers,
= SIRIUS satellie radio. speed control

REGULAR CAB

QUAD CAB

+ $4,500

+ $3,500

+$1.500

+ $4,300

CREW CAB
—_

+$1,495

BEST VALUE CREW CAB in CANADA
(Most Equipment for the Price)

BEST PRICED:

20" Wheels

4x4 Step

SLT Level of Equipment
Laramie Level of Equipment
Trailer Tow

Exclusive to Ram:

RamBox

Dual Exhaust

Multi-Link Coil Rear Suspension
Store-in-Floor Storage & MORE
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