
  

November 13, 2006 
 
 
 
Attention Business/Financial Editors: 
 
AutoCanada Income Fund releases financial results for the reporting period ended September 30, 2006: 
 
A conference call to discuss third quarter results will be held Monday, November 13, 2006 at 12:00 p.m. Mountain time, 2:00 p.m. 
Eastern time. To participate in the conference call, please dial 1-866-250-4892 or 416-644-3417 approximately 10 minutes prior to 
the call. A live and archived audio webcast of the conference call will also be available on the Fund’s website www.autocan.ca. 
 
EDMONTON, Alberta, November 13, 2006/CNW - AutoCanada Income Fund (the “Fund”) (TSX: ACQ.UN) today announced 
financial results for the three-month period ended September 30, 2006. For information purposes, the Fund has also provided a 
compilation of results for the nine-month period ended September 30, 2006, combining financial results for the period from May 
11, 2006 to September 30, 2006 with selected unaudited results of the operations of Canada One Auto Group (“CAG”), the Fund’s 
predecessor for the period from January 1, 2006 to May 10, 2006.   
 
Third Quarter Highlights 
 
• For the three months ended September 30, 2006, the Fund generated distributable cash of $0.315 per unit and declared 

distributions of $0.250 per unit, for a payout ratio of 79.4%. 
 
• Same store sales revenue increased by 3.8% in the third quarter of 2006, compared to the same period in 2005.  
 
• Revenue from existing and new dealerships increased by 42.2% to $189.9 million, from $133.6 million in the third quarter of 

2005. 
 
• Gross profit increased 48.6% to $30.8 million, from $20.7 million in the third quarter of 2005. 
 
• EBITDA increased 28.1% to $6.4 million, from $4.9 million during the same period of 2005.  
 
• Net earnings increased 23.3% to $5.2 million ($0.257 per weighted average unit outstanding) compared to $4.2 million in the 

third quarter of 2005. 
 
• The Fund continued to execute its acquisition strategy, which includes expanding its presence in Western Canada, by 

acquiring the net operating assets of Victoria Hyundai located in Victoria, British Columbia. This acquisition was completed 
on October 31, 2006.  

 
• The Fund will commence operations of its Open Point in Sherwood Park, Alberta, Sherwood Park Hyundai, this week.    
 
 “We are very pleased with the financial results for our third quarter, especially the performance of our recent acquisitions and the 
continued organic growth of our existing dealerships” said Patrick Priestner, AutoCanada’s founder and CEO.  “We continue to 
significantly improve the cash flow from the dealerships that the Fund owned at the time of our IPO and receive significant 
benefits from the integration of recent acquisitions. We were also pleased to announce the acquisition of Victoria Hyundai on 
October 31, 2006 which was an important step in the execution of our strategy of growth through acquiring dealerships.” Looking 
forward Mr. Priestner stated that “the Fund continues to aggressively grow our core automotive retail operations, especially the 
highly profitable finance and insurance and parts and service businesses. As part of this strategy throughout 2007, we will expand 
physical service bay capacity at our Grande Prairie and Prince George dealership operations by adding 23 service bays, as well as 
by increasing the number of technicians and operating hours at other locations. We anticipate that the Fund will continue to grow 
as we execute our growth strategy through accretive acquisitions of other franchised automotive dealers, continued organic growth 
and the commencement of operations at new franchised automotive dealerships that have been awarded to the Fund by 
manufacturers.” 
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On October 31, 2006, the Department of Finance Canada announced proposed changes to the taxation of income trusts. “These 
changes do not impact our current distribution policy. Nor do they impact our underlying business, our ability to grow organically, 
or our acquisition strategy,” said Patrick Priestner. “At the time of our IPO, we paid out all of our long-term debt and have a $50 
million operating line in place which the Fund has dedicated to acquisitions as we continue to grow our business. Currently we also 
have a strong balance sheet with $25 million in cash. This provides a great deal of flexibility to the Fund moving forward.”    
 
For the three-month and nine-month periods ended September 30, 2006, revenues were $189.9 million and $517.6 million 
respectively, compared to $133.6 and $358.5 million for the corresponding periods in 2005, an increase of 42.2% and 44.4% 
respectively. Net earnings increased by 23.3% to $5.2 million and 16.1% to $13.1 million respectively for the three-month and 
nine-month periods ended September 30, 2006 when compared to the corresponding periods in 2005. The increase in revenues and 
earnings were primarily due to two dealerships acquired in the fourth quarter of 2005 and one dealership acquired in the first 
quarter of 2006.  
 
Gross profits for the three-month and nine-month periods ended September 30, 2006 were up 48.6% to $30.8 million and 53.6% to 
$84.2 million respectively when compared to the corresponding periods in 2005. Gross profit percentages for the three and nine-
month periods ended September 30, 2006 were up 0.7% and 1.0% respectively compared with the corresponding periods in 2005.  
The improvement in the Company's gross profits was due primarily to an increase in gross profits from same stores of 12.5% and 
11.6% for the three-month and nine-month periods ended September 30, 2006 and as a result of increase in the commission rate 
received on life, dismemberment and disability insurance contracts in 2006. 
 
New Locations 
 
The Fund continued to execute its acquisition strategy and expand its presence in Western Canada by acquiring the net operating 
assets of Victoria Hyundai located in Victoria, British Columbia on October 31, 2006. Victoria Hyundai sold 464 new vehicles and 
410 used vehicles in its last fiscal year ended June 30, 2006 and currently operates ten service bays.  This dealership is undergoing 
a substantial renovation. 
 
On November 15, 2006, the Fund will commence operations of its Open Point in Sherwood Park, Alberta, Sherwood Park 
Hyundai, which is expected to generate approximately 600 new units per year and will operate ten service bays. Together, these 
two new dealerships will increase both new vehicle volumes and increase service capacity by approximately 9%.  
  
Mr. Priestner also announced that “we are very pleased that DaimlerChrysler Canada Inc. (DCCI) has amended their Multi Dealer 
Group policy specific to AutoCanada Income Fund allowing the Fund acquire additional DCCI dealerships to a maximum 8% 
(previously 5%) of DCCI Canadian annual sales. This gives the Fund the potential to acquire an estimated seven additional 
dealerships that could sell an additional 6,000 new vehicles per year at an average of approximately 800 new vehicles per 
dealership.  Further, DCCI has awarded AutoCanada an open point for a Chrysler Jeep Dodge dealership to be located in Calgary, 
Alberta.  The Fund has previously announced this open point but had not disclosed the brand and location.  We are extremely 
proud of our relationship with DCCI and this opportunity to mutually grow our business.  The Chrysler Jeep Dodge brands are 
extremely strong in Western Canada as evidenced by our results and, the Calgary market provides new sustainable, profitable 
growth opportunities for the Fund.” 
 
Distributable Cash and Cash Distributions  
 
The Fund’s policy is to distribute annually to Unitholders available cash from operations after cash required for capital 
expenditures, working capital reserves, growth capital reserves and other reserves considered advisable by the Trustees of the 
Fund. The policy allows the Fund to make stable monthly distributions to its Unitholders based on the Fund’s estimate of 
distributable cash for the year. The Fund pays cash distributions on or about the 15th of each month to Unitholders of record on the 
last business day of the previous month.  
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The following table summarizes the distributions by the Fund for the period from July 1, 2006 to September 30, 2006:  
 

(In thousands of dollars)       
        
  Fund Units  Exchangeable Units  Total 

 Record date   Payment date Declared Paid Declared Paid  Declared Paid 
  $ $  $ $  $ $ 

       
July 31, 2006 August 15, 2006 912 912  775 775  1,687 1,687 
August 31, 2006 September 15, 2006 912 912  775 775  1,687 1,687 

   September 30, 2006 October 16, 2006 912 -  775 -  1,687 - 
          
   2,736 1,824  2,325 1,550  5,061 3,374 

 
Distributions are paid on Fund Units and Exchangeable Units. As of September 30, 2006 the following numbers of units were 
outstanding:  
 

Fund Units  10,949,500   
Exchangeable Units  9,307,500   
     
   20,257,000   

 
During the period ended September 30, 2006, the Fund declared distributions of $0.250 per Fund Unit and Exchangeable Unit to 
Unitholders. The distributions in the period ended September 30, 2006 were funded from cash flow generated from operations. The 
Fund’s IPO prospectus contemplated an initial distribution of $0.0564 per unit and thereafter monthly distributions of $0.083 per 
unit or $1 per year in aggregate. The Fund reviews its distribution policy on a periodic basis. Management estimates that the 
portion of distributions that will be tax-deferred to Unitholders in calendar 2006 will be approximately 20% to 30%. 
 
Distributable cash of the Fund is a measure generally used by Canadian open-ended trusts as an indicator of financial performance. 
As one of the factors that may be considered relevant by prospective investors is the cash distributed by the Fund relative to the 
price of the Units, management believes that distributable cash of the Fund is a useful supplemental measure that may assist 
prospective investors in assessing an investment in the Fund. Distributable Cash is calculated as cash flows from operating 
activities, adjusted for changes in non-cash operating working capital balances for the period, plus proceeds on sale of property and 
equipment, less purchases of non-growth property and equipment.  
 
Proposed Tax Measures  
 
On October 31, 2006, the Department of Finance Canada announced its new “Tax Fairness Plan for Canadians” (the “Plan”). 
Included in the Plan are proposed changes to the taxation of income trusts. The proposed changes, which will not affect existing 
publicly traded income trusts such as the Fund until the taxation year ended December 31, 2011, indicate certain distributions of an 
income trust’s income will be subject to tax at corporate income tax rates. Those distributions will, like the dividends that 
corporations pay, not be deductible by an income trust. The unitholders in an income trust will be taxed as though the distributions 
were dividends and taxable unitholders will be eligible for the dividend tax credit. Unitholders that hold their units in tax deferred 
accounts such as pension plans or registered pension plans or non-residents unitholders will not be eligible for the dividend tax 
credit. The entities that will be subject to these proposed new rules will be fully defined in the legislation to implement these 
measures. As a practical matter, however, it can be assumed that the rules will apply to any publicly-traded “income trust” (or 
publicly-traded partnership), other than one that only holds passive real estate investments. These changes will generally take effect 
beginning with the 2007 taxation year for income trusts that begin to be publicly-traded after October 2006.  The aspects of the 
Plan discussed above are proposed at this date and still have to pass through the legislative process and thus the final impact to the 
Unitholders of the Fund on the taxation of the Fund’s distributions is uncertain at this time.  
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Selected Financial Information and Results from Operations  
 
The following table shows the unaudited results of the Fund for the three-month period ended September 30, 2006 and the 
combined unaudited results of operations of the Fund and CAG for the nine-month period ended September 30, 2006. Combined 
revenues, gross profit and selling, general and administrative expenses of CAG for the three-month period ended September 30, 
2005 as well as for the nine-month period ended September 30, 2005, have been derived from the 2005 audited combined 
consolidated financial statements of CAG.  

 
 
 
 
(In thousands of dollars except Operating Data and gross profit %) 

 
 
 

The Fund  

 
 

CAG 
(Vendors) 

 
 

The Fund and 
CAG 

Combined 

 
 

CAG 
(Vendors) 

   
July 1 to 

September 30, 
 2006  

 
 July 1 to 

September 30,  
 2005  

 
January 1 to 

September 30,  
 2006  

 
January 1 to 

September 30, 
 2005  

       
Income Statement Data 
Revenue 

 
 189,861 

 
 133,559 

 
 517,633 

 
 358,451 

  New vehicles  106,424  80,316  279,154  210,692 
  Used vehicles  53,897  32,758  155,215  92,555 
  Parts, service & collision repair  19,632  13,777  56,451  38,981 
  Finance & insurance and other  9,908  6,708  26,813  16,223 
Gross profit  30,818  20,733  84,183  54,812 
  New vehicles  6,792  4,886  18,966  13,576 
  Used vehicle  5,563  3,397  14,487  8,755 
  Parts, service & collision repair  8,721  6,078  25,362  16,987 
  Finance & insurance and other  9,742  6,372  25,368  15,494 
  Gross profit %  16.2%  15.5%  16.3%  15.3% 
Sales, general & administrative expenses  22,223  15,089  62,081  39,914 
Floorplan interest expense  1,854  1,094  5,701  3,066 
Other interest expense and bank charges  117  276  503  478 
Net earnings (1)  5,220  4,233  13,078  11,266 
EBITDA(2)  6,366  4,968  16,073  12,985 
     
Operating Data 
Vehicles (new and used) sold 

 
5,369 

 
4,022 

 
14,660 

 
10,448 

New retail vehicles sold  2,741  2,323  6,942  5,416 
New fleet vehicles sold  371  212  1,183  906 
Used retail vehicles sold  2,257  1,487  6,535  4,126 
Number of service & collision repair orders completed  54,345  39,217  159,839  110,891 
Absorption rate (3) 97%    94%    93%   93% 
Number of franchised automobile dealerships at period end  14  12  14  12 
Number of service bays at period end  223  174  223  174 
Same store revenue growth(4)    3.8%  n/a  2.6%  n/a 
Same store gross profit growth(4)  12.5%  n/a  11.6%  n/a 
     
Balance Sheet Data     
Cash and cash equivalents  20,265  1,283  20,265  1,283 
Accounts receivable  30,562  19,594  30,562  19,594 
Inventories  101,252  91,037  101,252  91,037 
Revolving floorplan facility   103,297  89,119  103,297  89,119 

  
 
(1) Net earnings for the Vendors from January 1, 2006 to May 10, 2006 and from January 1, 2005 to September 30, 2005 are net earnings as defined by GAAP plus income 

taxes, stock-based compensation and shareholder bonuses (including the performance component related to dealership management’s compensation) to be consistent 
with the results of the Fund from May 11, 2006 to September 30, 2006.  

(2) EBITDA has been calculated as described under “Non-GAAP Measures” above. EBITDA for the Vendors is defined under “Non-GAAP Measures” with the exception 
that to facilitate comparison to the Fund we have added stock-based compensation and shareholder bonuses (including the performance component related to dealership 
management’s compensation) expensed by the Vendors.   

(3) Absorption has been calculated as described under “Non-GAAP Measures” above. 
(4) Same store sales growth and same store gross profit growth is calculated using franchised automobile dealerships that we have owned for at least two full years.  
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The following tables summarize the revenues and gross profit for the three and nine-month periods ended September 30, 2006 on a 
same store basis by revenue source for the nine dealerships that were owned and operated for all of 2006 and 2005. 
 

  
For the Three Months Ended 

  
For the Nine Months Ended 

 
 
(In thousands of dollars except % 
change and vehicle data) 

 
September 30,

2006 

 
September 30,

2005 

 
 

% Change

  
September 30, 

2006 

 
September 30, 

2005 

 
 

% Change

        
Revenue Source 
 
New vehicles 

 
  

  73,763 

 
  

  75,042 

 
  
     (1.7)% 

  
  

  194,506 

 
  

201,772 

 
  
    (3.6)% 

 
Used vehicles 

 
 34,979 

 
 30,947 

 
     13.0% 

  
 99,662 

 
 89,809 

 
 11.0% 

 
Parts, service & collision repair 

 
 14,205 

 
  13,401 

 
       6.0% 

  
 40,733 

 
 38,452 

 
 5.9% 

 
Finance & insurance and other 

 
  7,317 

 
  6,153 

 
  18.9% 

  
  19,356 

 
 15,293 

 
 26.6% 

 
Total 

 
130,264 

 
125,543 

 
   3.8% 

  
354,257 

 
345,326 

 
 2.6% 

        
 
New vehicles sold 

 
 2,059 

 
 2,330 

 
(11.6)%

  
 5,394 

 
 5,982 

 
 (9.8)%

 
Used vehicles sold 

 
1,469 

 
1,366 

 
 7.5% 

  
4,152 

 
3,993 

 
 4.0% 

        
Total  

3,528 
 

3,696 
 

 (4.5)% 
  

9,546 
 

9,975 
 

(4.3)% 
 
 

  
For the Three Months Ended 

 
For the Nine Months Ended 

  
Gross Profit 

 
Gross Profit % 

 
Gross Profit 

 
Gross Profit % 

 
 
 
(In thousands of dollars 
except % change and gross 
profit %) 

 
 

Sept. 30, 
2006 

 
 

Sept. 30, 
2005 

 
 

% 
Change 

 
 

Sept. 30,
2006 

 
 

Sept. 30,
2005 

 
 
 

Change 

 
 

Sept. 30,
2006 

 
 

Sept. 30,
2005 

 
 

% 
Change 

 
 

Sept. 30, 
2006 

 
 

Sept. 30,
2005 

 
 
 

Change 

             
Revenue Source 
 
New vehicles 

 
 
 4,895 

 
 
 4,289 

 
 
 14.1%

 
 
     6.6% 

 
        

5.7%

 
 
 0.9%

 
 
 12,889

 
 
 12,712

 
 
 1.4% 

 
 

  6.6% 

 
 

6.3%

 
 
     1.3% 

 
Used vehicles 

 
 3,458 

 
 3,168 

 
 9.1%

 
  9.9% 

 
    10.2%

 
(0.3)%

 
 8,673

 
 8,396

 
 3.3% 

 
8.7% 

 
9.3%

 
    (0.6)% 

 
Parts, service & collision repair 

 
 6,186 

 
 5,868 

            
5.4%

 
 43.5% 

 
    43.8%

         
(0.3)%

 
 18,335

 
 16,645

 
 10.1% 

 
 45.0% 

 
43.3%

 
  1.7% 

 
Finance & insurance and other 

 
7,045 

 
 5,589 

 
 20.3%

 
96.3% 

 
 95.2%

 
  1.1%

 
18,561

 
14,650

 
26.7% 

 
95.9% 

 
 95.8%

 
 0.1% 

 
Total 

 
21,584 

 
19,184 

 
 12.5%

 
16.6% 

  
 15.3%

 
  1.3% 

 
58,458

 
52,403

 
11.6% 

 
 16.5% 

 
 15.2%

 
 1.3% 
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About AutoCanada 
 
The Fund commenced business operations on May 11, 2006, when it completed an initial public offering (the “IPO”) of 10,209,500 
trust units (“Fund Units”), at a price of $10 per unit, for aggregate gross proceeds of $102,095,000. Concurrent with the closing of 
the IPO, the Fund used the proceeds from the IPO to acquire an indirect 50.4% interest in AutoCanada Limited Partnership 
(“AutoCanada LP”) and AutoCanada LP used such net proceeds to acquire the net assets (the “Purchased Assets”) of Canada One 
Auto Group. On May 31, 2006, as a result of the exercise of the over allotment option granted to underwriters, the Fund acquired a 
further 3.65% interest in the Purchased Assets and thus increased its total interest in the Purchased Assets to 54.05%. 
 
AutoCanada is Canada’s only publicly traded entity with interests exclusively in the operation of franchised automobile 
dealerships. Through its 54.05% interest in AutoCanada LP, it operates 15 franchised automobile dealerships in six provinces and 
has over 800 employees. The Fund currently sells various new vehicle brands, including Chrysler, Dodge, Jeep, and Hyundai. In 
2005, the operations of the franchised automobile dealerships owned, sold approximately 19,000 vehicles and processed 
approximately 204,000 service and collision repair orders in 223 service bays, generating revenue of approximately $628 million. 
 
Forward Looking Statements  

 
Certain statements in management’s discussion and analysis may constitute ‘‘forward looking’’ statements that involve known and 
unknown risks, uncertainties and other factors that may cause our actual results, performance or achievements or industry results to 
be materially different from any future results, performance or achievements expressed or implied by such forward looking 
statements. These statements relate to future events or future performance and reflect the expectations of management regarding 
growth, results of operations, performance and business prospects and opportunities. Such forward looking statements reflect 
current beliefs of management or of the third parties to which they are attributed and are based on information currently available 
to the Fund. In some cases, the statements use such words as ‘‘may’’, ‘‘will’’, ‘‘intend’’, ‘‘should’’, ‘‘expect’’, ‘‘believe’’, 
‘‘plan’’, ‘‘anticipate’’, ‘‘estimate’’, ‘‘predict’’, ‘‘potential’’, ‘‘continue’’ or the negative of these terms or other similar 
terminology. These statements reflect current expectations regarding future events and operating performance and speak only as of 
the date of management’s discussion and analysis, or in the case of third party statements as of the date on which they were made. 
Forward looking statements involve significant risks and uncertainties, should not be read as guarantees of future performance or 
results, and will not necessarily be accurate indications of whether or not such results will be achieved. A number of factors could 
cause actual results to differ materially from the results discussed in the forward looking statements, including, but not limited to, 
the factors discussed under ‘‘Risk Factors’’ in the Fund’s prospectus which can be found at www.sedar.com. Although the forward 
looking statements are based upon what management believes are reasonable assumptions, the Fund cannot assure you that actual 
results will be consistent with these forward looking statements. These forward looking statements are made as of the date of 
management’s discussion and analysis and, except as required by applicable law, the Fund assumes no obligation to update or 
revise them to reflect new events or circumstances. 
 
Non-GAAP Measures 
 
References to “EBITDA” are to earnings before interest expense (other than interest expense on floorplan financing), income taxes, 
depreciation and amortization and references to ‘‘distributable cash’’ are to cash available for distribution to Unitholders’ in 
accordance with the distribution policies of the Fund. Management believes that, in addition to earnings or loss, EBITDA is a 
useful supplemental measure of both performance and cash available for distribution before debt service, changes in working 
capital, capital expenditures and income taxes. Distributable cash of the Fund is a measure generally used by Canadian open-ended 
trusts as an indicator of financial performance. As one of the factors that may be considered relevant by prospective investors is the 
cash distributed by the Fund relative to the price of the Units, management believes that distributable cash of the Fund is a useful 
supplemental measure that may assist prospective investors in assessing an investment in the Fund. The Fund calculates 
Distributable Cash as cash flows from operating activities, adjusted for changes in non-cash operating working capital balances for 
the period, plus proceeds on sale of property and equipment, less purchases of non-growth property and equipment.  
 
EBITDA and distributable cash are not earnings measures recognized by GAAP and do not have standardized meanings prescribed 
by GAAP. Investors are cautioned that EBITDA and distributable cash should not replace net earnings or loss (as determined in 
accordance with GAAP) as an indicator of the Fund's performance, of its cash flows from operating, investing and financing 
activities or as a measure of its liquidity and cash flows. The Fund's methods of calculating EBITDA and distributable cash may 
differ from the methods used by other issuers. Therefore, the Fund's EBITDA and distributable cash may not be comparable to 
similar measures presented by other issuers. 
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References to ‘‘absorption rate’’ are to the ratio of gross profits of a franchised automobile dealership from parts, service and 
collision repair to the fixed operating costs of the dealership. For this purpose, fixed operating costs include fixed salaries and 
benefits, administration costs, occupancy costs, insurance expense, utilities expense and interest expense (other than interest 
expense relating to floor plan financing) of the dealerships only and do not include expenses pertaining to head office.  Absorption 
rate is an operating measure commonly used in the retail automotive industry as an indicator of the performance of the parts, 
service and collision repair operations of a franchised automobile dealership. Absorption rate is not a measure recognized by 
GAAP and does not have a standardized meaning prescribed by GAAP. Therefore, absorption rate may not be comparable to 
similar measures presented by other issuers that operate in the retail automotive industry. 
 
Additional information about AutoCanada Income Fund is available at the Fund’s website at www.autocan.ca and www.sedar.com.  
For further information contact: 
 

Tom Orysiuk, CA 

Executive Vice-President and Chief Financial Officer 

     Phone:  (780) 732-3139   Email: torysiuk@autocan.ca 
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AutoCanada Income Fund 
Interim Consolidated Balance Sheet  
(Unaudited)  
As at September 30, 2006 
 
(expressed in Canadian dollar thousands) 

    $ 
     

Assets     
     
Current assets     
Cash and cash equivalents    20,265 
Restricted cash (note 4)    4,409 
Accounts receivable    30,562 
Inventories (note 5)    101,252 
Due from vendors (note 14(b))    527 
Prepaid expenses    1,389 
     
    158,404 
Property and equipment (note 6)    11,947 
Intangible assets (note 7)    77,800 
Goodwill    76,788 
Other assets    78 
     
    325,017 
     
Liabilities     
     
Current liabilities     
Accounts payable and accrued liabilities    24,284 
Revolving floorplan facility (note 9)    103,297 
Distribution payable (note 13)    1,687 
Current portion of long-term debt    132 
Current portion of obligation under capital lease    24 
     
    129,424 
Long-term debt    199 
Obligation under capital lease    95 
     
    129,718 
     
Commitments (note 10)     
     
Unitholders’ Equity     
     
Fund units (note 12(a) and (b))    105,200 
Exchangeable units (note 12(c))    88,847 
Unit-based compensation (note 12(d))    292 
Cumulative earnings    8,851 
Cumulative distributions declared (note 13)    (7,891)
     
    195,299 
     
    325,017 
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AutoCanada Income Fund 
Interim Consolidated Statements of Operations and Cumulative Earnings  
(Unaudited) 
For the period from April 1, 2006, including operations from May 11, 2006 (date of commencement of 
operations) to September 30, 2006 
 
(expressed in Canadian dollar thousands except unit and per unit amounts) 
 

  

Three-month 
period ended 

September 30, 
2006 

$  

May 11 to 
September 30, 

2006 
$ 

     
Revenue     
Vehicles  169,492  264,389 
Parts, service and collision repair  19,969  30,703 
Other  400  761 
     
  189,861  295,853 
Cost of sales  159,043  247,260 
     
Gross profit  30,818  48,593 
     
Expenses     
Selling, general and administrative  22,223  34,255 
Interest (note 15)  1,971  3,251 
Amortization  1,146  1,764 
Unit-based compensation (note 12(d))  188  292 
     
  25,528  39,562 
     
Earnings before minority partnership interest  5,290  9,031 
     
Minority partnership interest  (70)  (180)
     
Net earnings for the period and cumulative earnings at  

end of period  5,220  8,851 
     
Earnings per unit     
Basic and diluted   0.257   0.437 
     
Weighted average units     
Basic and diluted  20,257,000  20,257,000 
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AutoCanada Income Fund 
Interim Consolidated Statement of Cash Flows 
(Unaudited) 
For the period from April 1, 2006, including operations from May 11, 2006 (date of commencement of 
operations) to September 30, 2006 
 
(expressed in Canadian dollar thousands) 

  

Three-month 
period ended 

September 30, 
2006 

$  

May 11 to 
September 30, 

2006 
$ 

     
Cash provided by (used in)     
     
Operating activities     
Net earnings for the period  5,220  8,851 
Items not affecting cash     

Unit-based compensation (note 12(d))  188  292 
Amortization  1,146  1,764 
Gain on disposal of property and equipment  (29)  (34)

     
  6,525  10,873 
     
Net change in non-cash operating working capital balances  (2,291)  10,315 
     
  4,234  21,188 
     
Investing activities     
Business acquisitions (note 3)  -  (88,647)
Purchase of property and equipment  (417)  (540)
Proceeds on sale of property and equipment  77  89 
Restricted cash (note 4)  842  498 
     
  502  (88,600)
     
Financing activities     
Net proceeds from issuance of units (note 3)  -  93,572 
Proceeds from long-term debt  358  358 
Repayment of long-term debt  (27)  (27)
Repayment of obligation under capital lease  (12)  (22)
Distribution paid to Unitholders  (5,061)  (6,204)
     
  (4,742)  87,677 
     
(Decrease) increase in cash  (6)  20,265 
     
Cash and cash equivalents, beginning of period  20,271  - 
     
Cash and cash equivalents, end of period  20,265  20,265 
     
Supplementary information     
Cash interest paid  2,273  3,414 
     
Transfer of inventory to property and equipment  755  1,065 
     
Transfer of property and equipment to inventory  434  667 




